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              Week ending 21 April 2017  

 

Indicative Pool Prices  
The table below provides an overview of the QSL Pool Prices Matrices available at www.qsl.com.au.  All prices 
quoted are indicative only and do not include an allocation from the QSL Shared Pool.  Growers should always 
consult their mill for information about their individual cane payments. 

 
 

 

Your QSL Grower Services Team 
Far North Queensland: Daniel Messina, Grower Relationship Manager,  
Ph. 0429 660 238  daniel.messina@qsl.com.au  

North Queensland: Carla Keith, Industry Relationship Manager 
Ph. 0409 372 305 carla.keith@qsl.com.au  

Herbert River: Jonathan Pavetto, Grower Relationship Officer  
Ph. 0428 664 057 jonathan.pavetto@qsl.com.au  

Burdekin: Rebecca Love, Grower Relationship Officer  
Ph. 0429 054 330 rebecca.love@qsl.com.au  

Proserpine and Plane Creek: Kathy Zanco, Grower Relationship Officer  
Ph. 0437 645 342  kathy.zanco@qsl.com.au  

Central and Southern Districts: Cathy Kelly, Industry Relationship Manager  

Ph. 0409 285 074 cathy.kelly@qsl.com.au 
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Indicative Pool Prices  
As at 14 April 2017 

 
 
QSL Market View  
Current as of 18 April  2017  

MARKET COST 
DRIVERS 

PROMPT 
(May17) 
A$/mt 

2017 
SEASON 
A$/mt 

COMMENTS 

Sugar Fundamentals 
- Global exc. Brazil 

 
 

The London May 17 white sugar expiry delivered 
around 100,000mt, mostly from Guatemala and 
some Indian refined sugars. Indian domestic 
prices have been rising on the back of the lower-
than-expected import announcement. The May 
17 expiry is now in play and the current low 
levels may potentially prompt a push by large 
users to receive pending the outlook for a tighter 
July.  

Sugar Fundamentals 
- Brazil 

 

 

The 16/17 Centre South crop has now finished, 
with final sugar production at 35.6 million mt, 
and 46% of cane production used for sugar 
rather than ethanol. All eyes are now on the 
17/18 crop start up and ethanol/sugar mix. Also 
in focus are the weather conditions (a little wet) 
and grains still in the supply chain. 

Macro Issues/ Specs 

 

 

The official Commitment of Traders figure as at 
Tuesday showed the Speculator position at 
around 27,000 net bought. The fund rolling 
positions were completed for the May 17 
contract last week, and the market is still waiting 
for fresh news to determine next steps.  

  

 
 
 

Trend is more favourable 
to positive $A/mt returns. 

 Trend is neutral to 
$A/mt returns. 

 Trend is less favourable to 
$A/mt returns. 
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Click here to view the full QSL Market Snapshot, including the latest ICE 11 price charts.  
 

QSL Direct Pre-Registration Forms 

In prepartation for the implementation of QSL Marketing Choice, Wilmar Growers interested in QSL marketing and 
pricing services are urged to complete and return the QSL Direct Pre-Registration form they should have received in 
the mail or via email.  
 
Completed forms can be returned to your local QSL Grower Services Team member or local QSL office, or emailed to 
info@qsl.com.au. 
  
You can access the Pre-Registration Form on our website here. 
 

Current market impact on 2016 Season Advances  

by Bryce Wenham, Finance Manager – Supplier Relations 
 
As we have discussed in our Monthly Market Update earlier this month (read here), the ICE 11 has experienced 
considerably volatility in recent weeks .  As we approach the end of the 2016 Season,  QSL still has sugar to price and 
so the mark-to-market values used to determine QSL’s indicative pool prices have reflected lower ICE 11 prices. This 
is why QSL's 2016  Indicative Pool Prices in March  have reduced in recent weeks and Advance payments based on 
these also decreased accordingly.  
 
It is important to understand that while QSL has the ability to and does adjust Advance rates to try and maintain 
cash flow to growers, to increase the payment rate in a falling price environment increases the risk of potential 
overpayment. This issue is just one of the factors the QSL Board takes into account when it reviews the indicative 
Advances rates each month.  Other considerations when determining the Advance rate include: 
 

 QSL’s expected cash flow from shipments of raw sugar to customers 

 The expected rates of deliveries from Suppliers to bulk sugar terminals 

 The margin calls QSL may need to pay on forward pricing; and 

 QSL’s available borrowing facilities 
 
While QSL aims to provide as much payment as possible as early as possible, it must also manage the risk that 
growers are not overpaid based on an indicative Advances rate that leaves no room for adjustment, particularly in a 
falling market. 

AUD/USD 

 

 

A stronger AUD emerged late in the week based 
on better-than-expected Australian employment 
data against a backdrop of President Trump 
talking down a strong USD. Chinese troop activity 
on the North Korean border over the weekend 
led to a stronger USD which, together with fall 
iron ore prices, has put pressure in the AUD/USD.  

Overall Comments 

It was a week of relative stability for sugar prices, with a move back up over 
A$500/tonne for the 17 Season. Unfortunately this position didn’t stick, largely due to 
the AUD/USD strength later in the week. We’ve continued to see a number of failed 
tests to the upside of the 17 c/lb resistance levels, with intra-day trading volatility. The 
lead up to the May 17 expiry over the next couple of weeks will be a price driver as 
traders determine the available deliverable sugar from various origins.  

http://www.qsl.com.au/sugar-prices/market-snapshot
http://www.qsl.com.au/sites/default/files/QSLDirectPreRegistration20170314.pdf
http://www.qsl.com.au/sites/default/files/QSLMarketUpdate20170418.pdf
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Growers interested in receiving more of their Advances payments earlier may be interested in our Guaranteed Floor 
Pool product which pays 90% of the value of the pool by December.  A similar accelerated Advances option is 
available for growers wanting to participate in Grower-managed pricing products, like the forward season QSL Target 
and Call Pools. You can read the Pricing Pool Terms for these pools on our website www.qsl.com.au.  
 
For full details of how much remains to be priced in each QSL Pool and an estimate of how future movements in the 
ICE 11 and our exchange rate could change the final value of each pool, click here for a detailed matrix for each pool. 

 
QSL sponsors Tableland Productivity Awards 
 
QSL would like to congratulate Tableland grower Wallace Tognola for taking out this year’s QSL Champion Farm 50-
100ha (highest tonnes of sugar per hectare)  award at the recent Tableland Sugar Services Productivty Awards. 
 
 

 
QSL FNQ Grower Relationship Manager Daniel Messina congratulating winner Wallace Tognola 

 
 

http://www.qsl.com.au/
http://www.qsl.com.au/pricing/pricing-products/2016-season/qsl-pool-price-matrices-2016-season#harvest_pool_2016

